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DEB TEBB3 GROUP

Deb Tebbs, Broker/President

An Oregon resident for over 30 years & a fulltime Realtor
for nearly 25 years, Deb currently represents dozens of
the area's most incredible real estate offerings —
regardless of the price range, she recognizes that every
home is remarkable.

Debra Simonson, Transaction Coordinator & Broker

After spending the past 5 years in Hawaii, Debra is back
in Bend as a licensed Broker. She is the transaction
coordinator for Deb Tebbs Group and brings with her
many years of real estate experience in Central Oregon.

Betsey Little, Buyer’s Broker

Beginning her real estate career in Texas, where she
specialized in high-end, boutique homes, Betsey learned
the importance of relationships built on unwavering
customer service and attention to detail.

Jessica Venable, Marketing Manager & Listing Coordinator

With a Bachelor of Fine Arts degree in Graphic Design,
Jessica supports Deb Tebbs Group with various aspects of
marketing to ensure stellar client communication & the
maximum exposure of all listings.




DEB TEBBS GROUP

Deb Tebbs, Broker/President
Cascade Sotheby’s International Realty

debtebbs@bendluxuryhomes.com
c: 541.419.4553

Betsey Little, Buyer’s Broker
betsey.little@cascadesothebysrealty.com
c: 541.301.8140

Debra Simonson, Transaction Coordinator & Broker
debra.simonson@bendluxuryhomes.com
d: 541.323.4823

Jessica Venable, Marketing Manager & Listing Coordinator
marketing@bendluxuryhomes.com
d: 541.598.3770

debtebbsgroup@bendluxuryhomes.com
Main Office Phone: 541.383.7600
Main Office Fax: 541.383.3940
www.debtebbsgroup.com
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DEB TEBBS GROUP

Trust — Represents some of the area’s most exquisite real estate offerings
Respected — Represents the resort community of Pronghorn
Experience — 25 years of real estate, marketing and business management

Business Owner — President of Cascade Sotheby’s International Realty, the #1 office
in Central Oregon

Connected — Regular communication with extensive database of former clients,
community representatives & buyer prospects (82% of real estate sales are the
result of broker contacts through previous client’s referrals & personal contacts)

Advocacy — Prominent voice for Central Oregon real estate

Teamwork — Assistants coordinate marketing including consistent web
presence/social media & collateral, property inquiries, listing paperwork and the
transaction process

Presentation — Professional photography for listings

Knowledge — Targeted marketing to the specific demographic of buyers and visitors
to Central Oregon

Network — Member of Vistage, a networking group consisting of top local business
leaders in Central Oregon

Partnerships — Collaborates with other Sotheby’s International Realty brokers for
special or unique properties requiring specific expertise
Local — Has lived & worked in Central Oregon for over 20 years

Dedicated — Deb or a member of Deb Tebbs Group is always available to assist with
any buying or selling needs

Professional — From listing paperwork to the close of escrow, Deb Tebbs Group
maintains the highest level of quality

Success — In monitoring, negotiating & closing your sale, Deb & her team are the
best at resolving any issues that may arise, in order to move your transaction to
completion



DEB TEBBS GROUP

Choosing the right person to represent you in your home purchase is an
important decision. A professional, experienced Buyer’s Broker will:

e Discuss property needs and assist with refining your search
* Register you in our Property Search Notification System

* Provide education on location, schools, recreational facilities, retail establishments,
etc.

* Network with other brokers regarding properties that may be “pocket” listings
(properties that are not listed in the MLS)

e Counsel you on the comparable market price for the subject property
* Prepare offer and related documents with expertise and effective communication

* Negotiate offers on your behalf, setting appropriate time limits for contingencies
and other contract requirements

e Examine Seller’s Property Disclosure Statement for inaccuracies and/or potential
“red flags”

 Communicate effectively with you, your lender, listing broker, inspectors,
title/escrow officers, attorneys and other parties involved in the buying process

* Review inspection reports and advise buyer on negotiation of repairs
e Monitor contract deadlines throughout the closing process

* Review all closing documents carefully and ensure accuracy

* Arrange closing appointments with title/escrow company

* Follow-up after the sale to ensure your satisfaction and answer any questions



DEB TEBBS GROUP

»  Place sign and lockbox

»  Enter in Central Oregon Multiple
Listing Service

» Input listing and photos in Sotheby’s
Realty & Deb Tebbs Group websites

»  Upload property to List Hub to
distribute to Sotheby’s Realty partner
sites

»  Mail “Just Listed” postcards to a target
audience

»  Create visual tour

»  Design and distribute flyers/brochure

» Introduce your home to our Sotheby’s
Realty brokers in sales meeting

»  Host a tour for Sotheby’s Realty
brokers to preview your home

»  MLS broker tour

Regular emails regarding showings &
market updates

Inform you of inquiries relating to your
home including showing feedback
Create ads for local publications &
advertise your home in media (online
and/or print)

Generate eMarketing campaigns
featuring current listings & send to
extensive group of contacts

Continually update various social media
sites with new listings, price reductions,

etc.
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TEAMWEBSITE

TARGETED LOCAL WEBSITE

FEATURED PROFPERTIES DEVELOPMENTS PROFPERTY SEARCH AREA INFO MY TEAM BLOG CONTACT
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COMPANY WEBSITE

Debra Tebbs

MY LISTINGS FIND A PROPERTY MY PROFILE CONTACT ME

Location Search Enter Location or ID

Search Results: 1,401 Real Estate Listings in Bend
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39,950,000 /SO 36,700,000 USD 55,500,000 USD 53,799,000 /SO 52,750,000 USD 52599000 USD
Bend, OR Bend, OR Bend, OR Bend, OR Bend, OR Bend, OR

1746 NV Wild Rye Circle
Bend, Oregon 97701 Unitad States

LISTING DETAIL FHOTO GALLERY SCHOOLS COMMUNITY INFO

Details for 1746 NW Wild Rye
Circle

Bl video | [ Map

jia)| Photos

Price: $5,500,000 == (&
Price f S5q. Ft.. 5047

Bedrooms: 5

Full Baths: 6

Partial Baths: 1
Interior: 10,061 5g Ft.
Exterior: 1.07 Acres

Property Type: Single Famity Home

Year Built: 2007

MLS ID: 201304283

Subdivision: MNorth Rim on Awbray
Butte

Elementary: High Lakes

Widdie: Cascade

High: Summit

Add private photos
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52,489,500 USD 32
Bend, OR.

58,000 UsSD
Bend, OR.
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Cascade
Sotheby's International Realty

Debra Tebbs

+1 541.323.4823

+1 800.382.7690

650 SW Bond Street Suite 100
Bend, Oregon 7702

United States

Send Request
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BRAND WEBSIT
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A UMQUE SOURCE FOR SEEKING LUXURY REAL ESTATE
INFORMATION AROUND THE GLOBE
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SELECT NEW CURRENCY

Salact New Currancy:

American Dollar (USD)

Argentine Peso (ARS)
Australian Dallar (AUD)

Botswana Pula (BWP) ————
Brazilian Real (BRL)

British Pound rm—_m__-:r
Brunei dollar (I,
Bulgarian Lev| ==
Canadian Dollj -
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NICHE L ARKETS

KL Lroderties

COMNECTING SNOW ENTHUSIASTS TO THE WORLD'S
MOST UNIQUE SKI PROPERTIES

Sothebys
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CON CTING D RNING BUYERS AND SELLERS OF
HISTOR PROPERTIES AROUND THE GLOBE

Sothebys | 4 Corie s ties
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NICHE MARKETS

/ CONNECTING DISCERNING BUYERS AND SELLERS OF
TRANQUIL WATERFRONT RETREATS GLOBALLY

Sothebys

Maritime Discovered
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CONNECTING DISCERNING BUYERS AND SELLERS OF ICONIC RURAL &
RECREATIONAL RETREATS AROUND THE GLOBE
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TARGTED ON
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MPANIES
THE WORLD

Tnternational |
etw York Tincs

KTVZ.com [ Tilow.co
Homes.com %
Realtorcom -
LuxuryHomes.com N | Ytrulia | g
BendHomes.com a‘
TheRealEstateBook.com
EdgelistingPro.com
FarmandRanch.com
OpenfFences.com
Landwatch.com
Loopnet.com
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KTVZ.COM

OVER 3 MILLION USERS PER MONTH
INTERNATIONAL REALTY PROPERTIES ARE FEATURED
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MEDIA PARTNERSHIPS

THE NEW YORK TIMES ONLINE EXCLUSIVE
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MEDIA PARTNERSHIPS

THE WALL STREET JOURNAL
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MEDIA PARTNERSHIPS
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CONNECTING A GLOBAL REAL ESTATE COMMUNITY THROUGH
THE STRENGTH OF SOCIAL MEDIA
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EXCEPTIONAL LOCAIL EXPOSURE
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PARTNERING WITH GLOBALMEDIA ICONS THAT
PROVIDE TARGETED REACH AND VAST EXPOSURE
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VALUABLE POINTS OF LOCAL EXPOSURE

Cascade Sotheby’s International Realty continues to promote our brand
Extraordinary Living Magazine was launched in print and online
Extraordinary Living KTVZ.com was launched

CSIR Sponsors Summerfest 2013 in July where the number of

visitors exceeded 75,000

CSIR Sponsors Peak Summer Nights where we enjoyed 8 great nights
with each other and a number of clients
CSIR Sponsors Kitchen Kaleidoscope Cascade
CSIR Sponsored Sunriver Movie Nights Sotheby’s
CSIR Sponsored the Sisters Rodeo
13 of us attended GNE in Los Angles where we had an opportunity
to engage with 1,400 attendees from 30 countries

Rezora email marketing campaign program was launched

Broker personal websites were introduced 18 I e e
Individual property websites launched 59 iaithe et o Chegort
Downtown Bend Business Association newsletter marketing began
Prime time television ad campaign in conjunction with

Downtown Bend Association began : rezora
Pronghorn Monthly Newsletter participation continued

Cascade Arts and Entertainment partnership begins with contribution

to KTVZ.com Extraordinary Living Page Y
Increased our Bend Bulletin weekly ad to a two page spread (@) visiene
Began VisitBend.com advertising and lead generation

Increased our online property advertising with partners such as
BendHomes.com.,Homes.com, TheReal EstateGuideBook.com,
FarmandRanch.com, OpenFences.com, LandWatch.com

First Friday events Downtown brought approximately 2400 visitors
Sunset Lodging Monthly Newsletter participation grew

420,897 page views to CascadeSothebysRealty.com Tl}ﬁ
Full page in 1859 magazine for 2013
Cascade Sotheby’s International Realty unveils new logo _.*_-..“E}H.'._'ﬂ:_ =
CSIR begins to use Basecamp for collaborative projects A, == g |

We created a marketing partnership with Compass Commercial
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51,850,000

58,700,000



CENTRAL OREGON REAL ESTATE COMPANIES

WW%% U CCESS

Central Oregon Real Estate Companies
Closed Volume in Millions
All Property Types Last 12 Months

500
Cascade Sotheby’s International Realty out
sells nearest competitor in the last 12 months
by over $145 Million

400
300
200
100 I

0

Cascade Sotheby's Competitor 1 Competitor 2 Competitor 3

International Realty Per MLSCO records, sales of all property types all areas

06/01/2013 —05/31/2014



CENTRAL OREGON REAL ESTATE COMPANIES

WW%% U CCESS

Past 12 Month Closed Volume in Millions for
Residential Properties Valued Over $500,000

200
In sales volume of homes over $500,000
Cascade Sotheby’s International Realty

outsold its two nearest competitors combined

. by over $18 Million

100

| I I

0 l

Cascade Sotheby's Competitor 1 Competitor 2 Competitor 3
International Realty

Per MLSCO records, sales of all property types all areas
06/01/2013 — 05/31/2014



CENTRAL OREGON REAL ESTATE COMPANIES
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Uy /) SUCCESS

Past 12 Months Closed Volume in Millions for
Residential Properties Valued over $700,000

Cascade Sotheby’s International Realty
sells nearly 30% of the overall market
share for homes valued over $700,000
and does nearly $7 Million more in sales
volume than the four nearest
competitors combined

Cascade Sotheby's Competitor 1 Competitor 2 Competitor 3
International Realty

Per MLSCO records, sales of all property types all areas
06/01/2013 - 05/31/2014



CENTRAL OREGON REAL ESTATE COMPANIES
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Past 12 Month Closed Volume in Millions for
Residential Properties Valued Over $900,000

60
Cascade Sotheby’s International Realty
outsells the nearest 4 competitors
50 . e
combined by over S5 Million
40
30
20
10
0 . .

Cascade Sotheby's Competitor 1 Competitor 2 Competitor 3
International Realty

Per MLSCO records, sales of all property types all areas
06/01/2013 —05/31/2014



CENTRAL OREGON REAL ESTATE COMPANIE

Uy SUCCESS

Past 12 Months Closed Volume in Millions for
Residential Properties Valued over $1,000,000

60
Over 36% of all residential properties
% sold in Central Oregon over $1 million
are sold by a Cascade Sotheby’s
International Realty Associate
40
30
20
10
0 . .

Cascade Sotheby's Competitor 1 Competitor 2 Competitor 3
International Realty

Per MLSCO records, sales of all property types all areas
06/01/2013 —05/31/2014
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COMPARATIVE MARKET ANALYSIS
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